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Investments in Canadian Farmland
   Stephen Johnston, director 
of Veripath Farmland Funds 
(VFF), shared insights on 
farmland investments, ex-
plaining that Veripath has 
invested in farmland since 
2007. The company now 
owns approximately 125,000 
acres across Alberta, Sas-
katchewan, and Manitoba, 
valued at around $400 mil-
lion.
   Johnston highlighted the 
importance of farmland as a 
stable, long-term investment, 
particularly in market volatil-
ity. While Veripath focuses 
mainly on Alberta, Saskatch-
ewan, and a little in Manitoba, 
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By Harry Siemens it wants to expand into British 
Columbia and Ontario. The 
farmland investment strategy 
provides portfolio diversifi-
cation and protection against 
market fluctuations, making 
it an appealing option for in-
vestors.
   Veripath works with over 
50 farming partners and fol-
lows an investment mandate 
spanning Canada.
   Johnston explained that 
Veripath Farmland Funds 
invested in farmland due to 
various factors; including 
land availability and the view 
that farmland offers a stable 
investment opportunity.

 When Veripath began ex-

ploring farmland investments, 
they found them particularly 
appealing due to their stabil-
ity and reliability as assets.
   Canadian farmland is rela-
tively inexpensive compared 
to developed countries like 
the US and Europe, making 
it an attractive investment op-
portunity.
   “Coming from private eq-
uity backgrounds, we saw the 
sizeable Canadian farmland 
market as a strong, afford-
able investment option,” said 
Johnston.
   Johnston emphasized that 
farmland as an asset class 
provides a stable and reliable 
source of returns, making it 

highly appealing to investors. 
He pointed out that VFF of-
fers retail investors access 
to this traditionally hard-to-
reach market through major 
bank dealers and brokerage 
firms. The consistency of re-
turns generated by farmland 
was a significant factor in its 
appeal, particularly for those 
looking for long-term, stable 
investments.
   He explained that although 
VFF has invested in farmland 
since 2007, they do not farm 
the land.
   “We would never do that 
because we’re not farmers,” 
he said, clarifying that their 
role is purely as investors.
   Johnston emphasized that 
almost 99% of Canadian 
farmland is still owned by 
individual farmers, with very 
few large farming corpora-
tions or farmland investment 
funds in the market.
   “Even with their investment, 
the land remains farmed by 
those with the expertise to 
manage it effectively,” he 
said.
   While VFF does not farm 
the land, they proactively en-
sure it is well cared for.
   “We use satellite monitor-
ing, regular agrology, and 
artificial intelligence tools to 
monitor the land,” Johnston 

said.
   However, he emphasized 
their trust in farming part-
ners, some of whom they’ve 
worked with for over a de-
cade.
   “In 17 years of investing, 
we’ve never had a single 
problem with farming prac-
tices. Farmers respect the land 
and treat it well,” he added, 
expressing confidence in the 
expertise and stewardship of 
Canadian farmers.
   He emphasized the impor-
tance of proper land stew-
ardship in their investment 
model, saying, “We’d be 
crazy not to ensure the land is 
well taken care of because it’s 
the land that’s the investment. 
Farmers want to be good 
stewards of the land because 
it makes financial sense and 
because they genuinely care 
about it,” he added.
   Johnston reassured that their 
approach is far from just rent-
ing the land for profit, stating, 
“You want the land to get bet-
ter over time, and proper care 
ensures that happens.”
   His company frequently 
collaborates with existing 
farmers looking to expand.
   “We often get calls from 
farmers growing their op-
erations and find out a neigh-
bour’s land is for sale. They 

reach out to us to see if we 
can purchase it, and then they 
continue farming it,” he said.
   He noted their long-term 
relationships with farmers, 
some spanning over a decade, 
that they’ve never had issues 
with farming practices, even 
in new partnerships.
   “Farmers, like my stepfather, 
truly care about the land,” 
Johnston stated, countering 
misconceptions from those 
unfamiliar with agriculture.
   Canadian farmers, particular-
ly in western Canada, are do-
ing exceptional work preserv-
ing and improving the land, 
stating that 90% of all farmers 
are making the land better and 
deserve credit for it.
   For investors considering 
Canadian farmland, John-
ston pointed out key factors 
to evaluate: the investment 
firm’s track record, the port-
folio size (such as how many 
acres they manage), and how 
well they monitor farming 
practices. He also highlighted 
the importance of experience, 
noting that Veripath has 17 
years of experience, and there 
are few farmland investment 
managers globally with over 
15 years of experience. Ex-
perience and size are critical 
when choosing where to in-
vest in farmland.Submitted photo


